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√  Vote YES! for Unification
      Inside - Pages 4 & 5
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When we had a tough fall last year we had hoped to get some windows this winter for 
an early spring where we could get our dry fertilizer on and anhydrous applied.  That 
didn’t happen and we are beginning to believe that we will not have a spring and will go 
directly to summer.  The weather impact has definitely taken its toll on us and while we 
can begin to feel sorry for ourselves, after seeing some of the flooding devastation in 
parts of Nebraska, we are reminded how lucky we actually are.  We have had very little 
impact from the flooding at any of our locations and are grateful.  There is a very lengthy 

cleanup process for many communities and we continue to keep them in our thoughts.

By now, you have received your ballots for the unification between Frontier and Midwest Farmers Cooperative 
and for those that have voted, we thank you.  For those that have not voted, we ask that you do.  There is still 
time to get your ballots in and every vote matters.  There has been a lot of time spent on assessing the benefits 
of the unification by the board and the employees and we believe this is in the best interest of your cooperative.  
Some of the benefits include being able to utilize equipment more efficiently, using grain space more efficiently 
and having employees become experts in their field.  

Today as we speak, we have over 35,000 acres of dry fertilizer to spread.  Because Frontier had a bit milder 
winter with less snowfall, they have less than 6,000 acres to spread.  Being able to pull machines south to 
catch us up is a simple example of a benefit.  Another example is we currently both operate 30 trucks to move 
grain.  A total of 60 trucks averaging 50,000 miles per year is a total of 3.0 million miles.  Averaging 3-5 loads 
moved per truck per day equals 180 to 300 deliveries every day.  With this many loads per day, we can have a 
dispatcher designated to route these trucks in the most efficient manner.  Assuming that we can cut 5% of the 
mileage in more efficient routing; that saves us 150,000 miles per year.  

While there are many more examples of potential savings and efficiencies from the unification, we also look at 
the cultures of both organizations.  We are pleased that both organizations have a commitment to serving their 
members and both companies believe that helping our customers be more successful will allow us to be more 
successful.  That is our mission.

While it can be tough to look into the future, we can look to the past for guidance.  Since the merger of Midwest 
Farmers Cooperative and Farmers Cooperative of Waverly five years ago, the combined company was able to 
build a rail facility in Syracuse that has created a new market for grain in southeast Nebraska and exported over 
25 million bushels of corn in just two years.  It also opened up new fertilizer markets on the rail, which allowed 
us to grow our dry fertilizer business over 45% in one year.  During this same five year span, the company 
invested over $70 million for the future, which included 10 million bushels of grain storage. At the same time, we 
distributed nearly $14 million in patronage and allocated equity to you, our owners.  When one person asked 
where we would be at if we had not invested in building ten million bushels of storage, another farmer replied, 
“We’d still be in line waiting to dump grain”.  

It’s going to be a condensed spring and we ask for you to work with us as best as you can and communication 
is going to be key in getting all the work done.  Most importantly, stay safe out there.  Shortcuts can be very 
dangerous if not fatal.  Each year we hear about farm accidents and they can all be avoided.  Be careful.  

Jeremy Wilhelm 
CEO

CEO Update
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John Oehlerking was elected to serve as a board member in 2002 and served continuously for the following 
seventeen years.  During his tenure he served as chairman, vice-chairman and on too many committees to 
name.  In addition to serving on your local coop’s board, John also served as a director for the Nebraska 
Cooperative Council, a statewide non-profit 
trade association representing agricultural 
cooperatives throughout the state.  

John was honored for his years of service at the 
Midwest Farmers Coop annual meeting held in 
Syracuse on January 22nd.  He carried on the 
tradition of service to your cooperative system 
from his father, Walter (Junior) Oehlerking, who 
served on the Elmwood Farmers Cooperative 
Board for thirty-five years.  

Chairman Neil Stedman presented a plaque 
to John, thanking him for his leadership of 
the cooperative and acknowledging John’s 
knowledge, loyalty and passion for agriculture.

Oehlerking Retires from Board of Directors

John Ohlerking (above) was presented with a plaque 
of appreciaion by Board Chairman Neil Stedman.

While I was growing up Dad was always a strong supporter and advocate for 
the Cooperative system and always encouraged me to run for the Board when 
I was eligible.   

Throughout his many years of service, he continued to tell me of the knowl-
edge he had gained and about the great friendships he had made.  Everyone 
was from a different background but all had the same belief that the farm-
er-owned and governed cooperative was the best business model for the 
farmer.  

As I look back over the last 17 years I served on the board Dad couldn’t have 
been more spot on.  The Cooperative system is still as valuable today as it 
was when it started and maybe even more so as the Ag world consolidates.  
He was also correct on the amount of knowledge one gains by serving on the 
board and the wonderful friendships you make.  

I would like to say Thank You to everyone for trusting me to represent YOUR 
cooperative for the past 17 years at the local level, but also the last 10 years 
as a board member of the Nebraska Cooperative Council.  I have learned 
more than any educational institution could provide and have a lifetime of 

memories and friendships that will be cherished.  As my dad encouraged me to support the coop and run for the board I will do the 
same with my son and daughter, but would also encourage you to do the same.  

The cooperative is an extension of your farming business and I would encourage you to take an active part in its governance as I am 
sure you will find all the same benefits my dad and I have found over the years.  Thank you to my family for supporting me all the 
times I was away to meetings and thank you to all of you for your trust and support over the years.  It was a pleasure to serve all of 
you.  Sincerely,   John Oehlerking
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Why Unify?
In my Chairman’s Report for the last issue of the PATHWAY Newsletter, I provided 
an update that I had also shared with the members who were present at our annual 
meeting in January.  In that report I mentioned that your Board of Directors and 
management team is continually looking to identify challenges and opportunities 
that lie ahead for our cooperative.  Today one of those opportunities is in front of our 
cooperative, and your Board of Directors is asking our members to vote “YES” on the 
proposed unification with Frontier Cooperative.  

In order to provide perspective on how the board arrived at this decision, a brief look 
at how we got to where we are today would perhaps be beneficial.  At the board 
level we began discussing the potential of this unification with Frontier Cooperative’s 
Board of Directors in July of last year.  After several meetings over the next six months 

it was determined in late January that it was in the best interest of our patrons to sign a letter of intent and 
have the management teams of our respective coops perform a due diligence study outlining the potential 
risks and opportunities of unifying the two companies.  The results of the due diligence study were presented 
to both Boards of Directors in early March and the results were overwhelmingly positive.  As a result, the 
Boards of Directors of both companies signed a definitive agreement which places the decision to unify the 
two cooperatives to a vote of each set of patron owners.   

We believe that this is a unique opportunity that will best position your cooperative for future growth and 
success, and will allow us to better serve our patron owners in the following ways:

 • Strengthen member services to continue investing in our assets, talent, technology, and programs.

 • Allow the coop to compete and grow more effectively over a greater combined area, capacity,  
 and capability.

 • Leverage the best practices of both organizations.

 • Maintain the cooperative’s long term relevance to patrons, employees, and industry partners.

 • Utilize current assets more efficiently and minimize potential future asset duplication.

 • This is a unification of equals.  Both coops are of a similar size, profitability, and balance sheet strength.

 • Strategically position the company for the future and help mitigate production risk by expanding  
 our geographic footprint over a larger area.

These are just a few of the opportunities identified by bringing these two cooperatives together.  Please 
remember that YOU own this company!  What benefits the company benefits the patron owners.  As a board 
and management team we are always striving to balance new asset investments, competitive pricing and 
programs, and cash returned to patrons in the form of patronage and equity redemption.  A stronger, more 
profitable and efficient cooperative can best achieve positive future results in all of these areas, which ultimately 
benefits all of our patron owners.

Going forward there have been some decisions made if the unification is approved by the membership and a 
couple of decisions that will be made at a later point.  

 • Jeremy Wilhelm will be the CEO of the new company.  

 • Randy Robeson, Frontier Cooperative’s current CEO, will assist with integration and plans to set a  
 future retirement date.  

 • There will be no change in the current equity redemption programs for Midwest Farmers   
 Cooperative patrons.  Frontier Cooperative has agreed to utilize our model of “Age of the Equity”  
 redemption on all new allocated equity moving forward, which is redeemed on an approximate 15  
 year cycle.  

.... Chairman’s Report Continued on Page 5

Neil Stedman 
Board of Directors

Chairman
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 • Directors from both coops will serve as the Board of Directors of the newly formed cooperative.    
 Board size will initially be made up of 9 current directors from each cooperative for a total board size of  
 18.  Over time and regular election cycles the goal is to reduce the board to 12 directors.  

There will be two geographical districts based on current company footprints and each district will have an equal 
number of directors moving forward.

 • The name of the new cooperative will be chosen if the unification is approved. 

 • A new headquarters located in a suitable, central location will be chosen if the unification is approved.

Your Board of Directors and management team have invested many hours in the due diligence process investigating 
if this is the right direction for your cooperative.  We believe it is!  If you have any additional questions prior to 
voting please reach out to a board member or a member of the management team.  We want you to be an 
informed patron and vote in this important process.

In closing, I believe we need to grow our farmer-owned cooperative to support our patrons, our employees, and 
our communities, both now and in the future.  The Board of Directors asks you to support this unification and 
vote “YES”.

Chairman’s Report Continued from Page 4 ....

√  Your vote 
is needed!

Don’t forget
to mail your ballot! 

 
 

MIDWEST FARMERS COOPERATIVE 

 
 

MAIL BALLOT 

 
Check one Box Only: 

 
[    ] I VOTE FOR APPROVAL of the resolution and recommendation of the Board of 

Directors to approve the Agreement and Plan of Business Combination dated 

March 11, 2019, and all transactions contemplated therein including the 

amendments to the Restated Bylaws of the unified cooperative. 

 
[    ] I VOTE AGAINST APPROVAL. 

 
 
Dated:  ___________, 2019.          

      Print Name of Stockholder 

 
 
      By:        

       Signature of Stockholder* 

 
* Nebraska law (Neb. Rev. Stat. § 21-1303) requires that mailed ballots be signed by the voting 

stockholder. 

 

 

* * * VOTING SHALL BE CONDUCTED BY MAIL BALLOT ONLY * * * 

 

TO BE COUNTED, YOUR SIGNED MAIL BALLOT MUST BE RECEIVED 

NOT LATER THAN 5:00 PM (CENTRAL) ON WEDNESDAY, APRIL 24, 2019. You may 

return your ballot to the auditor using the enclosed postage paid envelope, or by 

bringing it to any cooperative location. 

 
Return to:  Gardner & Company CPAs, 5901 South 58th  Street, Suite F, Lincoln, NE  68516 

√
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Grain Update
Getting grain moved from point A to point B has been quite the task over the past couple 
months. The weather has thrown every curve ball that it possibly can to make things more 
challenging for the ag industry. Between the snows all winter, and the flooding this spring, 
ethanol plants, processors, and train loaders have all had to scramble to keep enough 
supply to avoid the weather issues. The nearby corn basis at many ethanol plants had been 
on fire at times for quick-ship stuff, as they were trying to entice people to haul in crummy 
conditions. It now feels like the plants that are still up and operating, are able to get a little 
more steady supply and have backed off some of the nearby premiums. 

The railroads are in the 
process of slowly repairing and reopening tracks 
that have been damaged from the floods that 
came this past month. At this writing, the UP 
Railroad line that serves our shuttle facility in 
Syracuse has been closed for over two weeks 
from Kansas City to Omaha. It finally opened up 
the first week of April.

The spring season quite often will give us some 
of the most interesting markets of the entire year. 
Weather becomes the sole market factor for the 
next few months. Traders will place their bets as 
to when the crop will get planted, and how the growing season will progress…. and then will hinge their trading 
decisions on every forecast that comes out.  It can become very volatile and most likely will, so have a plan and 
be ready to act if the price does give you an opportunity.

We continue to offer free DP (delayed price) for corn and beans delivered off farm into our elevators that have 
space. This program can allow you to get bins empty before summer, and take away the risk of storing grain 
during the time when grain can go out of condition in a hurry. It also allows you to be able to market your grain 
during your busy times without having to worry about delivery later. Call us if you would like your grain to go 

onto a DP contract.

Please stop and visit 
with one of our grain 
originators about the 
various grain contracts that 
we are offering. We offer 
a wide array of different 
marketing alternatives for 
you to choose from. I am 
confident they can help 
you find a plan that will suit 
you and your operation.

Let’s hope for some 
weather that allows us to 
get fertilizer on and get 
this crop planted in good 
shape. Have a safe spring 
season.

Gayln Boesiger 
Grain Division

Manager

 The spring season quite often will 

give us some of the most interesting 

markets of the entire year.

“
”
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Keys to Planting
As planting season nears, it appears it will be challenging with a lot of things to get 
accomplished before we can even start to plant.  I think it is a very good idea to 
remind ourselves that getting things done quickly doesn’t always help grow good 
crops.  Below are some tips to help maximize your investment in your crops this 
spring and help maximize your returns.

Keys to Corn Planting

1.  Soil Condition – Make sure to avoid any kind of soil tillage when soils are 
wet.  Tillage under wet conditions can result in compaction which can hinder the 
crop’s ability to grow and access nutrients.  Also, don’t plant under wet conditions.  
Planting in wet conditions can cause side wall compaction and can also allow seed 
furrows to open up and cause poor seed to soil contact.

2.  Soil Temperature – It is recommended that we don’t start planting until soil 
temperatures reach a minimum of 50 degrees.

3.  Planting Date – You can look at the date on the calendar but it is more important to look at soil condition 
and soil temperature before determining when to plant.

4.  Planting Depth – A planting depth of 1.5” to 2.0” is preferred in most soils in Eastern Nebraska.  The more 
shallow the seed placement, the better the chances that we will see poor root and nodal development.

Keys to Soybean Planting

1.  Drainage – Soybeans perform better with well drained soils.

2.  Variety Selection – Plant varieties that have good plant health packages.  Also, longer season soybeans tend 
to show more consistent results than shorter season varieties.

3.  Plant Health – Fungicide and insecticide treatments on soybeans have proven to provide very consistent 
return on investment over many years.  This practice is an excellent way to allow soybeans to reach their full 
yield potential.  Additionally, tissue sample soybeans in season to identify any missing nutrients the plant is 
lacking and apply these nutrients to help the plant flourish.

4.  Weed Management – Using residual herbicides is the most affective way to keep weed competition from 
ever affecting yields.  The best weed is a weed you never have to look at.

In summary, we will be under a time crunch this spring but at the end of the day we need to make sure we are 
setting our crops up for success.  We need to produce the bushels to ensure you have a good return on your 
investment.

Recipe Corner
Crockpot Meatballs in Mushroom Sauce

Submitted by Sean Petersen, Agronomist from the Nebraska City Location

Ingredients:
• 1 Stick Butter
• 1 Brick Cream Cheese
• 2 Cans Cream of Mushroom Soup
•1 26 oz. Package of Frozen   
Meatballs (Sean recommends  
frozen Italian meatballs)

If you are short on time but want a recipe 
long on flavor, this is it.  In a slow cooker, 
combine all ingredients.  Heat and stir 
occasionally until hot throughout.

If you really like mushrooms, you can add 
a package of halved, button mushrooms.  
Serve over rice, noodles or by themselves. 

Editor’s note:  You should double this  
recipe because one batch doesn’t last 
long!

Dave Reese
Agronomy 

Division Manager
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Calf Creep and Show Feed News
We have our creep feed booking prices available so talk to any of our locations that 
sell creep feed to get it booked. Booking prices are good until September 30th. If you 
would like to rent a creep feeder contact us as soon as possible because we have a 
limited supply available. We stock a 16% with Bov and can get a 14% by special order 
in 3 ton increments. We can also get creep with CTC in 3 ton batches, but a VFD is 
required from your vet to purchase it with this medication.

Midwest Farmers Coop is taking orders for anyone wanting to donate feed to areas 
devastated by floods and snow 
storms. Purina is helping with this 
by allowing us to give a discount 

on these products to be given to stricken areas. We 
have donations from as far away as Arizona already. 
If interested contact Lisa at our Martell location 
at 402-794-5465. We have all seen pictures of the 
devastation by Mother Nature and Midwest Farmers 
Coop is willing to help our affected patrons come 
through this however we can.   

We keep having our markets affected by the on 
again off again news coming out of China. Hopefully 
our country can get some things settled with them 
soon. China needs some of our products like pork, 
beef and some of our grains. With the outbreak of 
African swine fever, some reports show they are 
down 20% in swine numbers.  

Purina has reformulated some of their show feeds; 
mainly the swine show feeds.  The following show 
feeds, 719, 819, and 919 all contain Tasco, Flomatrix, 
Ambitine, Vitacy-S and 
Alleviate. These products 
will help support proper 
gut health, feed intake 
and immune-competence. 
Alleviate is also available 
by itself and is a gastric 
support supplement that 
helps maintain proper gut 
health for cattle, pigs, lambs 
and goats. In pigs it helps to 
control ulcers.  Please give us 
a call with any questions. 
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Jim Bauman
Feed Division

Manager

This little guy was born a twin but his momma only 
wanted to raise one calf.  He appreciated the nour-

ishment he received from Land O Lakes Herd Maker 
Protein Blend until he was able to be drafted onto a 

different cow.  

The protein blend formulation delivers a growth level 
of nutrition to calves with highly digestible, quality 

ingredients and features an exclusive blend of proteins 
combined in a manner to enhance the qualities of each. 
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At Midwest Farmers Cooperative, we strive to utilize the best technology to help our owners 
grow in their operations.  While we are getting ready to head into a quick and busy spring, 
we want to continue to be able to provide you with the information you need.  We will be 
utilizing digital media resources to accomplish this.

What is digital media?  Digital media is digitized content that can be transmitted over the 
internet or other networks.  Information can include text, pictures, videos, podcasts, etc.  
There are multiple platforms available to use for digital media.  The following is what we 
are using and how it is being implemented:

E-mails are being sent out at different parts of the year to help with decision making, 
present in-season tools, and showcase results such as product/seed trials.

Text messages give insight directly from your local agronomist on what they are seeing in season, sales 
promotions, etc.  They also serve as reminders for events such as local producer meetings, plot days, and 
trainings.

Facebook and Twitter are our social media accounts.  They deliver brief information and links about what is 
going on in our Midwest Farmers Cooperative territory.

Our webpage provides a broad spectrum of resources such as news articles, links, bulletins, and contact 
information.

We hope you support us in utilizing digital media to deliver you the most relevant information as quickly as 
possible.  We ask that you please help us by signing up for e-mail and text messages.  Contact your local 
agronomist or me to provide your e-mail address, phone number, and cell provider.  

My email address is Lisa.Wilson@midwestfarmers.coop.  Also, follow us on Twitter (@mfc_nebraska) and 
Facebook (Midwest Farmers Cooperative).  

We wish you a happy and safe spring and hope to “connect” to you soon!

 

Agronomy Digitial Media

Lisa Wilson
E-Commerce

Specialist

Since 2012, Midwest Farmers Coop has awarded more than $160,000 in scholarships to 64 local high school 
graduates.  The Board of Directors selects the recipients of these scholarships, valued up to $2,500 each, 
based on several considerations including GPA, involvement in the local agricultural community and a focus 
on ag related studies.

“With the link between agriculture and education, the future success of modern agriculture and rural America 
will be in the hands of our current students. Midwest Farmers Cooperative invests in the education of our 
young people so they can improve upon the future of agriculture in Nebraska.  We want to congratulate the 
achievement of our area high school students and we wish them the best in their future 
endeavors,“ said Jeremy Wilhelm, CEO.  

2019 Scholarship winners are: 

Zachary Beers - Syracuse  •  Jason Stukenholtz – Nebraska City • Connor Bartels – 
Johnson County Central • Conner Bredemeier – Humboldt Table Rock Steinauer

2019 Scholarships Awarded
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Increased fuel storage can save time and money                                                                                                  

With bigger equipment and smaller time windows for applying fertilizer, planting and 
harvesting, your farming operations can burn through fuel in a short amount of time.  Right 
sizing your fuel storage can add benefits to your operation over the short and long term.

Historic trends show fuel costs increasing during harvest.  By having increased storage 
capabilities before harvest you can lower your overall costs by adding gallons to your on 
farm storage before tradititonal price increases. Increased on farm fuel storage has several 
other benefits as well:  

 • Lower fuel costs by increasing gallons delivered

   • Less worry about fuel shortages during critical times

   • Taking advantage of market downturns (off season fuel buying)

Midwest Farmers Coop is committed to helping our patrons get their fuel storage “right sized” and will be 
selling fuel tanks and pumps to our patrons at our cost. Many options are available to choose from. Give 
me a call today to get started!!   Call me at 402-499-6801 or email brian.irwin@midwestfarmers.coop with any 
questions.

Brian Irwin
Refined

Fuel Sales

Marsha Whetham
CFO

Because Midwest Farmers is an agricultural cooperative, we are able to take advantage of 
special federal income tax rules to pass through the IRS Section 199A Domestic Production 
Activities Deduction, also known as DPAD, to eligible patrons. Based on MFC’s business 
performance for the fiscal year which ended August 31, 2018 it was determined that we 

could allocate over $1.7 million to our members based on grain you marketed through 
your cooperative.   This calculation is approximately 4.5¢ per bushel of grain you sold 
and settled from September 1, 2017 through August 31, 2018. This is in addition to the 
patronage refund you received in January.

This DPAD allocation is available as a deduction for the tax year in which you received the letter.  This means 
most recipients can take the deduction on their 2019 federal income tax return.  This amount will also show on 
your Substitute 1099 PATR which you will receive in January 2020.

Every decision we make at Midwest Farmers Cooperative comes with the goal of delivering value to you, our 
patrons and owners.  We strive to do this by providing quality products and great services.  We also do this by 
providing economic returns to you for doing business with the cooperative that you own.  

Section 199A DPAD Allocation Letters Mailed in March

Best Wishes
to Ralph Arett!

Thank you for over 
38 years of service!
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A Winter to Remember
As we finally put winter behind us 
it’s important to note the highlights 
(and “lowlights”) from the winter 
of 2018-2019.  There are some 
takeaways we learned for the winters 
ahead.  For your cooperative, it 
was a good propane season with 
volume ahead of last winter (which 
was also a record year for gallons 
sold).  The record volume this year 
came for two reasons: First, it was 

exceptionally cold and windy along with record amounts 
of snowfall for most areas.  Secondly, the propane staff at 
Midwest Farmers Coop continues to set more tanks each year, bringing in new customers.

While we like to build our propane business each year, it came with a price this winter.  The harsh conditions 
were tough on our (your) drivers.  The relentless, 
cold temperatures along with the wind and deep 
snow made it particularly difficult for the guys to 
get to some of the tanks.   We will need your help 
in winters to come.  When clearing snow off your 
driveways we ask that you also make a path for 
the delivery driver to get to the propane tank.  
If the wind blows snow drifts around the tank, 
please make sure to provide access to the tank.  
Imagine if a driver has to dig his way to tanks all 
day; he doesn’t have much energy left when he 
gets home to his family at night.  Additionally, if 
your driveway has not been cleared of snow, we 
can’t drive up your lane to get to the tank.  Please 
don’t assume we can plow through the drifts.

We expect to send out new contracts again in 
May.   Right now it looks like prices will be similar 
to last year as we are seeing a typical spring pull 
back in the propane value.  I recommend you 
lock in your price for next winter by contracting 
the gallons you expect to use.  We have multiple 
options to contract whether by prepaying or 
signing up for our budget program.

My last point: Watch your tank gauge.  Even with 
your tank on our “route,” we don’t know for sure 
how much propane is in your tank.  Our system 
does a good job of estimating when you need 
a refill, but if you are using propane at a faster 
rate than we expect, you are at risk of running 
out.  It’s no fun to find out you are out of propane 
when it is midnight and 10° below zero.

Keith Volker 
Energy Division

Manager

YOU CAN EITHER

VOTE BY VOTING OR

VOTE BY NOT VOTING.

IF YOU DON’T VOTE,

SOMEONE ELSE’S

VOTE COUNTS MORE.

IT’S MATH.

PLEASE VOTE YES AND

RETURN YOUR BALLOT

Ballots must be
received no later than
5:00pm, April 24th!
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Bill Hotchkiss

As all of you have been planning for the upcoming season, identifying the proper seed 
choices, making arrangements for your fertility needs, altering your chemical selections 
and waiting to get into the fields, we have been doing the same things with the Syracuse 
Answer Plot.

The Answer Plot is your local research plot that looks at a variety of inputs that can make 
dramatic differences to your bottom line. It gives us an opportunity for a hands on approach 
to identifying your seed selections and determining which hybrids need to be pushed with 
their populations.  We can monitor the emergence of each hybrid to ensure an even stand 
where each plant develops to its full potential. We can also see how low/medium/high 
plant populations affect ear development. 

Later, after tissue samples are taken, we can determine when and where to add 
supplemental fertilizer to the crop for maximum yields. Everything done at the Answer Plot revolves around 
one basic question: How do we maintain the genetic potential of the plant, and get these bushels into the bin 
for additional profit for you, the grower.

At our Answer Plot we will have seed varieties from Asgrow/DeKalb, NK, Mycogen and Croplan. You will be 
able to walk these plots to witness the different characteristics of each hybrid and variety.  Feel free to peel back 
the husks to see the development of the ear (tip back, girth & length).

You can see how soybean blends from Croplan will help increase yield potential on tough acres while maintaining 
yield in higher-potential areas for optimal performance in diverse environments. At the plot, or nearby, you can 
see the difference between a native rhizobia and a modern, aggressive strain available for early and increased 
modulation using Preside Ultra.

We will be able view the impact of ear development due 
to the lack of available nitrogen and also see the impact 
to the corn using low-medium-high fertility rates and in 
season applications. We can train agronomists, interns 
and you on how to identify phytotoxicity to soybean 
plants of herbicides like Dicamba or 2, 4-D. Adjuvants 
will also be studied to help us understand the different 
products on the market and see how quickly quality 
adjuvants can kill weeds.

These are the highlights of what we will be looking for 
at this year’s Syracuse Answer Plot. We already have the 
bones of a great plot, walk ways are thick and we have 
plenty of room for tents during our classroom time. We 
will keep you informed when these plots tours will be 
scheduled.

In the past we have put this type of information on our 
Facebook page and asked all agronomists to inform 
their customer base of an upcoming event. As we move 
forward we would like to be able inform you of these tours 
through email or text alerts.  Please provide your email 
address and cell phone number to your agronomist so we 
can better serve you.  Or you can email it directly to our 
E-Commerce Specialist at Lisa.Wilson@midwestfarmers.
coop.

Thanks for your support, be safe during this busy spring, 
and let us help you during this busy time.
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Safety is Our Priority
Our number one goal in this business is safety.  Profitability and success mean nothing 
if you’re not here to reap their benefits.  Corn and soybeans went into the bin in less 
than ideal conditions last fall; whether it was the actual grain moisture a little too high, 
damaged soybeans, or the tire tracks left as you plowed your way to the bin.  It wasn’t a 
fun harvest.  

The lack of grain movement this winter due to prices and weather, is causing some issues 
as many bin centers didn’t get pulled out as they usually would.  These issues have led 
to some out of condition bins or at least an increased risk of out of condition grain which 

leads to bridging and spoilage.  

Please, if you have a bin that has bridged or quit flowing, do not try to attack the problem on your own.  Too 
many things can go wrong even 
if you do things right. If you 
need assistance, safety training 
or equipment, please reach out 
and we can provide you with 
our suppliers and ideas.

I often see the “store and 
ignore” plan for marketing. I 
understand it, as well, because 
we get busy with more time-
sensitive activities in the spring. 
I ask you to consider the risk of 
“doing nothing”, especially in a 
year like this.  Sour corn comes 
with a 10¢ dock.  Insects come 
with a 20¢ dock.  Bridged grain 
poses a major risk to your life. 
Spring and summer moisture 
and heat exacerbate grain 
quality concerns. If you have questionable grain, I recommend moving the grain at attractive basis levels and if 
you truly feel futures should rally, own paper (i.e. calls, call spreads, or a futures contract).    Currently, an at-the-
money July corn call is 13¢ plus commission and fees.  That 13¢ could mitigate a 10¢ sour dock, the potential of 
basis weakness, interest expense on your operating note, or a volatile and negative tweet by trade negotiators, 
just to name a few.

Remember, you can’t mitigate 
all risks in this business so it’s 
imperative we control what we can.  
Marketing farm stored grain earlier 
in the year through these non-
traditional avenues can assist in the 
safe handling of grain.  Our ultimate 
responsibility is to our families but 
we have all seen too many examples 
of when a producer didn’t make it 
home.

Trent Bohling
Grain Merchandiser
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How Can Imagery Benefit Me?
This is a question that I get asked daily. So I would like you to ask yourself a question: 
If I can spend $5 and make $10, is it worth it?  The answer in most cases would be yes. 
In season imagery and the R7 tool can help you accomplish this.

In season imagery or ISI has been looked upon as something that was little more than 
pretty pictures with little return.  I would tend to disagree. The extent to which you use 
a tool is relative to the outcome. The R7 Tool features satellite imagery so you can view 
field maps with historical data, soil variability and other vital information.

In-season imagery can help growers and agronomists identify problem areas in a field 
as the season progresses so you can take corrective measures before yield potential is 
jeopardized; thereby helping to increase yield. With ISI alone we can see plant health, 
weed pressure, infestation, and nitrogen deficiency.

But what if we combine it with the rest of what R7 has to offer? 

The CHT Tool uses data from local Answer Plots to compare seed products to see how they are projected 
to perform on fields just like yours. Categories for comparison include soil type, crop rotation activity, plant 
population and management practices, to allow you to take control on variability issues in your fields determined 
by soil samples. This allows you to decide if you would like to change your management plan or hybrid for that 
specific field, based on these results. 

The R7 Tool Profitability Map connects input costs and yield potential map data to determine ROI. Less-
profitable areas provide an opportunity to better align inputs with yield potential for the following year.

By determining the less profitable areas in a field, Variable Rate Seeding / Fertilizer RX allows us to reduce 
cost in those areas by varying the inputs in those specific spots. This may allow you to position those same 
dollars to a fungicide or a second pass of fertilizer. Helping to increase your overall ROI on the ground that you 
farm is the goal. 

With the help of our local Answer Plot data, your MFC agronomy team can help develop customized prescriptions 
for your operation. We will help you determine your greatest return by suggesting inputs, placing specific 
hybrids on your fields and then following up with a solid management program. We are then able to use in 
season imagery as a fuel gauge throughout the season to determine plant health on each field with just a quick 
glimpse. 

To help promote our imagery program this season we are providing free in season imagery for every acre of 
seed corn that has been purchased through MFC this year. Please make sure that your agronomy team has your 
current cell phone number and email address so that we can get you set up for imaging this spring. 

I hope that you all see the benefit of this program and that it helps you answer the question, “How can imagery 
benefit me?”  Please do not hesitate to ask questions or voice concerns. 

As always, I wish all of you a prosperous season.  

Kelly Maaske
Ag Technology

Manager
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DONATION TO FIRE DEPARTMENT

  Midwest Farmers Coop teamed 
up with CHS to provide a $2,000 
donation to the Syracuse Volunteer 
Fire Department.  These funds will 
be used to purchase grain rescue 
equipment.  Pictured are Jeremy 
Willhelm, CEO of Midwest Farmers 
Coop and Tim Seelhoff, President 
of the Syracuse Volunteer Fire 
Department.

Farming is one of the most rewarding professions in the United States.  Many farms have been in the same 
family for generations.  It creates a bond between families while contributing to the community.  On the other 
hand, it is also one of the most dangerous jobs in the world. 

The Farm Injury Resource Center compiled a list of the most common dangers on a farm.  

5.  Grain Bins:  Grain bin injuries are very dangerous and the most common one is suffocation.  Sometimes 
when a worker enters a bin, the usually wet and packed grain can break apart.  This causes the person to sink 
and become engulfed.  The whole incident can occur in just 20 seconds.  This injury brings a 62% fatality rate 
since the average time for emergency responders to rescue the farmer is almost 4 hours. 

4.  Electrocution:  Electrocution injuries can be quick but often deadly.  According to the National Agricultural 
Safety Database (NASD), approximately 62 farmers die every year after being electrocuted.  Others suffer 
burns and disturbances to heart rhythm that may later result in heart failure. The most common risk is contact 
with overhead power lines but other exposures include underground power lines, defective wiring and 
extension cords.

3.  Corn Pickers & Combines:  Farmers use heavy equipment to harvest their crops.  According to the NASD 
“Virtually every farmer knows of a family member, friend or neighbor who has been injured.” Corn stalks tend 
to plug the rollers and when workers attempt to free the stalk, they can lose their hands and arms as the rollers 
continue to rotate.

2.  Power Take Off:  PTO injuries are very common on the farm.  Most accidents occur when clothing or limbs 
are entangled in the rotating PTO shaft.  A PTO shaft attaches to a tractor’s power source at one end and an 
attachment, such as a brush hog mower or dry fertilizer spreader.

1.  Tractor Rollovers:  Tractor turnovers are the number one cause of injury or death on a farm.  Last year, over 
350 farmers died in the United States alone.  The heavy configuration of the machine combined with uneven 
terrain means the equipment can flip.  Even the most experienced operators have been involved in a rollover. 
Wearing a seatbelt ensures a higher survival rate, but it’s not foolproof. 

The Top 5 Dangers on a Farm
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ADAMS 
402-988-2815

ADAMS WEST 
402-988-2665

AUBURN 
402-274-4417

AVOCA 
402-275-3725

BENNET 
402-782-2295

BROCK 
402-856-3845

BURR 
402-848-2381

COOK 
402-864-4151

DUNBAR 
402-259-2605

EAGLE 
402-781-2305

ELK CREEK 
402-877-2475

ELMWOOD 
402-994-2585

GREENWOOD 
402-789-2155

MANLEY 
402-234-2515

MARTELL 
402-794-5465

MURDOCK 
402-867-3486

MYNARD 
402-298-8265

NEBRASKA CITY 
402-873-3391

NEHAWKA 
402-227-2715

OTOE 
402-269-3311

PALMYRA 
402-780-5820

PRAIRIE HOME 
402-786-2467

ST. MARY 
402-866-4141

SYRACUSE 
402-269-2313

SYRACUSE SHUTTLE 
402-269-3536

TECUMSEH 
402-335-3351

WALTON 
402-489-6242

WAVERLY 
402-786-2665

Please contact any of our 28 locations for your various  
Grain, Agronomy, Feed, and Energy needs.


